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COSTS? DATA? NEW APPLICATIONS? RESOURCES?
Delivers the integration Are you in charge of The right time to purchase Contributes supplier follow-
budget business results? master data creation? new applications? up to the bottom line?
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COST REDUCTION

In-house backend reduces
costs significantly

ASSURE DATA QUALITY

Central governance of
master data creation

SOLVED
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POSTPONE NEW
APPLICATION PURCHASE

Integrate your current
applications and postpone
new applications purchase
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EFFECTIVE RESOURCE USE

Focus on customers and
process automation instead
of managing suppliers

Chills”
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THE CHILLS INTEGRATION BUSINESS CASE

HARD-CODED INTEGRATION  LOW-CODED INTEGRATION

COSTS € 75.000,- € 25.000,-
-IR_IEI\IA_IE;?E 3 to 4 weeks 3 to 4 days

INVOLVED @ Customer - 3 @ Customer - 2
DEPARTMENTS @ Provider - 3 @ Provider -0

INTEGRATION 66% 87%

ADVANTAGES Savings year 1 Faster time to release
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THE CHILLS AUTOMATION BUSINESS CASE

¢REPETITIVE ACTION REI\/IOVAL¢ ¢AUTO|\/IATION COST & TIME
40 sec. x 10 times a day Time to release: 1 day
Involved people 10 Involved departments: 2
Hourly wage 20 € Chills work year 1 = € 1250

Savings € 5.000 pr. year

savings | €3750(75%) € 5000 (100%)

Year 1 Years following

Note: One year = 45 working weeks acceptable to many
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BUSINESS VALUE

Cost savings, innovation
& an agile organisation

INDEPENDENCE

In charge of integrations and
automation, independent from any
provider

BUSINESS IN CHARGE

Application integration
governed by business demand

LOW CODE TECHNOLOGY

From hard-coded to low-coded
data management
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CHILLS COST
ELEMENTS

One-time development cost
» Datasource
« Adapter

« Dataflow

| l Recurring costs

7
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i * One fixed fee per month
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OPPORTUNITIES TO DIFFERENTIATE I

SPEED

“Time to measurable change” is significantly reduced

YOU ARE THE FIRST ! . . ./
Delivering new products or services to the market ﬁ '

To reorganise matching new customer demands

Customer Intimacy - Invest in further digitalisation

INCREASED MARKET LEADERSHIP FOCUS ‘//III

Product Excellence - New product or service development

Operational Excellence - Cost reduction/margin improvement
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CHILLS GOAL

An invitation to
transform your
organisation in
collaboration
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DATA FLOW IS
THE NEW OIL

- Quote The Forrester Wave
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http://www.chills.cloud/

